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SoftTelRG
WebSureQTool Growth Partner General Terms & Mutual NDA

Version 1.1 | Effective / Publication Date: June 30, 2026

How This General Document Is Used

Purpose This document contains the general legal, operational, marketing,
confidentiality, compliance, and revenue-share terms for approved
WebSureQTool growth partners.

Execution Page Each partner receives a separate one-page Execution Page containing
partner-specific details, exact revenue-share percentage, contact
details, approved zone, approved channels, referral link, timestamp,
payment method, and signatures or digital acceptance.

Partner-Specific Terms If there is a conflict, the Execution Page controls only partner-specific
commercial details. This General Terms document controls all other
terms unless a written amendment or authorized digital acceptance
record says otherwise.

Online Availability SoftTelRG may host this General Terms document online. The version
referenced on the Execution Page or onboarding portal is the
controlling version for that partner unless both parties later agree to a
new version.

1. Parties, Incorporation, and Definition of Agreement

These WebSureQTool Growth Partner General Terms & Mutual NDA ("General Terms") apply between SoftTelRG
("SoftTelRG") and the partner, contractor, affiliate, agency, consultant, marketer, sales professional, SEO professional,
influencer, or business development resource identified on the one-page Execution Page or accepted through an approved
digital onboarding process ("Partner").

The signed Execution Page, electronic signature record, or digital acceptance via click-wrap/onboarding portal; these General
Terms; approved marketing materials; approved outreach plan; referral terms; tracking process; and any written or authorized
digital amendments together form the "Agreement."

For partners onboarded through click-wrap or an onboarding portal, the partner account, acceptance checkbox, submitted
partner-specific values, timestamp, and any acceptance record retained by SoftTelRG may serve as the partner-specific
execution record to the extent permitted by applicable law.

Partner-specific commercial terms, including the exact revenue-share percentage, approved zone, dedicated subscription link,
start timestamp, contact details, payment method, and any approved promotional offer must be entered on the Execution
Page or approved digital onboarding record.

2. Relationship of the Parties

®  Partner is an independent contractor or independent promotional partner and is not an employee, officer, director, joint
venturer, legal representative, or agent of SoftTelRG.

®  Partner has no authority to bind SoftTelRG, make product promises, modify pricing, waive terms, collect payment, collect
customer credentials, or represent itself as SoftTelRG staff unless SoftTelRG gives express written authorization.

®  This is a performance-based opportunity only. There is no hourly pay, salary, advance payment, retainer, guaranteed payment,
expense reimbursement, or minimum compensation unless stated in a signed written amendment.

3. Product Positioning

WebSureQTool is a vendor-independent QA workspace for building, executing, reviewing, and managing test suites. It is
designed for Manual Testers, Front-End Developers, Full-Stack Developers, QA Automation Engineers, SDETs, QA Managers,
Software Developers, Freelancers, software agencies, enterprises, and organizations that value privacy, transparency,
auditability, reproducibility, and vendor independence.

WebSureQTool is designed for banking, healthcare, government, financial services, enterprise software, education, consulting,
technology, and other regulated or trust-sensitive environments, but it is not limited to those sectors.

Partner must not describe WebSureQTool as a security certification product, compliance certification product, penetration
testing product, government-approved system, healthcare compliance system, banking compliance solution, or performance-
guarantee product unless SoftTelRG provides approved written wording for that claim.
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4. Availability and Release Channels

e SoftTelRG represents that WebSureQTool is currently available through the Microsoft Store in up to 222 supported
countries/regions, subject to Microsoft Store availability, regional restrictions, business decisions, platform policies, and local
requirements.

®  SoftTelRG may also provide downloads, documentation, samples, or releases through GitHub or other approved channels.

®  Partner must not claim that Microsoft, Google, GitHub, Stripe, or any third party endorses, certifies, sponsors, or guarantees
WebSureQTool unless SoftTelRG provides approved written language.

5. Free-First Adoption Approach

SoftTelRG strongly encourages a free-first adoption approach. Partners should encourage users to try the free version of
WebSureQTool before subscribing to a paid plan so users can understand the workflow, validate suitability, and subscribe with
confidence.

® The free version is intended to help users learn, build, and execute test suites before making a paid decision.

®  Paid subscribers receive additional benefits, which may include advanced reports, Java code generation, C# code generation,
and other paid or professional capabilities as released by SoftTelRG.

®  Partners must not pressure users into paid subscriptions or create false urgency. The goal is to onboard customers who
understand the value and choose to upgrade based on real need.

®  This free-first model is intended to reduce refund risk and keep commission calculations cleaner for both SoftTelRG and Partner.

6. Revenue Share Structure

Approved partners may receive a recurring revenue share between 5% and 12% of Eligible Collected Subscription Revenue
from valid paid subscribers referred through the approved subscription process. The exact percentage must be stated on the
signed Execution Page or approved digital onboarding record. Unless expressly amended in writing, 12% is the maximum
revenue-share percentage under this early partner program.

"Eligible Collected Subscription Revenue" means subscription revenue actually received and retained by SoftTelRG for a
referred paid customer, excluding taxes, VAT/GST/sales tax, refunds, chargebacks, disputed payments, failed payments, fraud,
credits, coupons, discounts, Microsoft Store fees, app-store fees, marketplace platform fees, payment-processing fees
including Stripe or other provider cuts, foreign exchange fees, currency-conversion fees, bank fees, payment-provider fees,
and any other amounts that are not retained by SoftTelRG as net subscription revenue.

e Revenue share is earned only when a referred customer becomes a valid paid subscriber through the approved
subscription/referral link or another attribution method approved by SoftTelRG in writing.

®  Subscriptions must not be refunded, disputed, charged back, fraudulent, self-referred, cancelled during any applicable trial or
grace period, or otherwise invalid.

®  SoftTelRG subscription/payment records are the final source for validating paid subscriptions and calculating revenue share,
subject to reasonable correction for errors.

®  Partner is responsible for its own taxes and any partner-side rebates, rewards, or customer incentives unless SoftTelRG agrees
otherwise in writing.

7. Dedicated Subscription Link and Tracking

Each approved Partner will receive a dedicated secure subscription/referral link through Stripe or another SoftTelRG-approved
payment process. Customers must subscribe through the approved link for attribution and revenue-share eligibility unless
SoftTelRG approves another attribution method in writing.

®  The dedicated link may include a promotional offer for the Partner’s audience or clients.

®  Partner must maintain its own list of prospects, referred users, interested leads, and known subscribers to avoid confusion and
duplicate communication.

®  SoftTelRG will validate paid subscriptions from its internal records before calculating any payout.

®  Partner must not transfer, sell, share, sublicense, or allow another person or entity to use Partner’s link without SoftTelRG’s
written approval.

8. Partner Rebates, Rewards, and Customer Incentives

If Partner wants to provide a customer rebate, reward, or additional promotional incentive, Partner may propose it to
SoftTelRG. Any such offer must be approved in writing before use. Unless SoftTelRG agrees otherwise in writing, any Partner-
side rebate, reward, or incentive must come from Partner’s own revenue-share portion. SoftTelRG is not responsible for
administering Partner-side rebates, tax treatment, reward delivery, or customer disputes related to Partner-side incentives.
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9. First 1,000 Paid Subscribers Per Partner

The initial partner-specific revenue-share structure applies to the first 1,000 paid subscribers referred by that Partner unless
the Execution Page states otherwise. After the Partner exceeds 1,000 referred paid subscribers, SoftTelRG and Partner should
review performance and may renew, revise, or extend the Agreement based on customer retention, conversion quality,
compliance history, traffic quality, regional demand, support load, product growth, and business needs.

Subject to Section 29, Partner will continue receiving the agreed recurring revenue share from that Partner’s previously
referred paid customers as long as those customers remain active paid subscribers and the referrals were generated under
approved terms and compliant methods. If the Agreement is terminated for fraud, spam, prohibited outreach, material
breach, or unlawful conduct, SoftTelRG may suspend or terminate commission rights to the extent permitted by law and the
Agreement.

10. Early Promotional Program Limit

This early promotional partner program may be offered on a first-come, first-served basis until up to the first 10,000 paid
subscribers are onboarded across approved partners. After that point, SoftTelRG may revise pricing, revenue-share
percentages, promotional offers, partner eligibility, payment terms, support terms, or the program structure based on
customer retention, traffic quality, demand, product maturity, business requirements, and market conditions. If product
pricing increases in the future, Partner may benefit because the revenue share is tied to eligible collected subscription
revenue from Partner’s own valid referred paid customers.

11. Six-Week Performance Requirement

This opportunity is performance-driven. If Partner does not onboard any valid paid subscriber within 6 weeks from the agreed
start timestamp stated on the Execution Page or approved digital onboarding record, the partnership opportunity
automatically becomes void and/or terminates on a go-forward basis without further obligation, unless both parties agree in
writing to extend it. Confidentiality, payment for any valid accrued commission, compliance obligations, ownership,
indemnity, and other provisions that should reasonably survive will continue to survive termination.

12. Marketing Approval Requirement

All marketing materials, outreach messages, social posts, landing pages, target audiences, communication channels, referral
wording, customer incentives, promotional offers, videos, graphics, community posts, message templates, and product claims
must be reviewed and approved by SoftTelRG before use. No outreach may begin until SoftTelRG approves the approach,
message, scope, tracking method, and materials in writing.

®  Partner must use only approved product positioning and must not create misleading claims about product capability,
compliance, security, performance, privacy, platform endorsement, pricing, refund expectations, or availability.

®  Partner must not modify SoftTelRG logos, product screenshots, documentation, demos, samples, or written content except as
approved.

e SoftTelRG may withdraw approval of any material at any time if it creates business, legal, compliance, reputational, or customer-
risk concerns.

13. Strict No-Spam, Outreach, and Brand-Protection Policy

Because WebSureQTool is designed for regulated, enterprise, government, healthcare, banking, and trust-sensitive
environments, SoftTelRG requires a conservative, professional, transparent, traceable outreach approach. These rules are
mandatory, strict, and have no exceptions unless SoftTelRG provides written approval signed by an authorized SoftTelRG
representative.

No cold email campaigns.

No spam, bulk messaging, blast messaging, or automated mass outreach.

No scraped, harvested, purchased, rented, or third-party lead lists.

No misleading subject lines, fake identities, fake urgency, fake testimonials, false scarcity, or deceptive product claims.

No high-volume LinkedIn requests, unsolicited mass direct messages, bot activity, or platform-abusive outreach.

No Facebook, Reddit, LinkedIn group, Slack, Discord, forum, Product Hunt, community, or marketplace posting unless the rules

allow it and SoftTelRG approves the message first.

®*  No duplicate outreach to the same person or entity, and no repeated follow-up after the recipient declines, opts out, requests
no contact, or clearly shows no interest.

®  No paid search advertising, PPC, sponsored search, keyword bidding, retargeting, or display advertising targeting SoftTelRG

trademarks, brand keywords, product names, abbreviations, misspellings, or domain variations, including but not limited to

WebSureQTool, WSQ, SoftTelRG, or websureqtool.com, on Google, Bing, or any ad network without express written consent

from SoftTelRG.
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*  No registering, purchasing, or using confusingly similar domains, handles, pages, app names, groups, profiles, or social accounts
that include or imitate SoftTelRG or WebSureQTool brand terms without written approval.

®  No collection of customer passwords, payment card details, government IDs, healthcare data, banking data, or sensitive
regulated data by Partner.

14. Approved Outreach Style

SoftTelRG prefers personal, one-to-one, professional outreach to relevant contacts, existing professional networks, warm
referrals, opt-in audiences, approved content channels, approved communities, SEO/content discovery, and transparent
affiliate or partner disclosures. Every contact must be trackable, and Partner must maintain a do-not-contact status for any
recipient who declines or requests no further communication.

15. Affiliate / Referral Disclosure

Partner must clearly disclose any referral, affiliate, commission, paid, sponsored, or material relationship with SoftTelRG when
promoting WebSureQTool where disclosure is required by law, platform rules, or ethical marketing standards. Suggested
plain-language wording: "Disclosure: | may receive a referral commission if you become a paid subscriber through my link."
Partner must not hide, bury, or obscure the disclosure.

16. Reporting and Daily End-of-Day Updates

During active promotion, Partner must provide a short end-of-day update each working day, unless SoftTelRG approves a
different schedule in writing. Updates should be factual, concise, and traceable.

Activities completed.

Approved contacts reached or approved content published.

Responses received and interested prospects.

Follow-ups planned.

Referral-link activity known to Partner.

Blocked items, customer objections, requested features, pricing issues, regional payment issues, or compliance concerns.
Do-not-contact or opt-out entries.

Partner must maintain a tracker containing, at minimum, prospect name, company, role, country, industry, channel,
source/relationship, approval status, message version, contact date, follow-up date, response status, opt-out/do-not-contact
status, referral link used, and notes. SoftTelRG may request tracker access or excerpts for compliance review.

17. Regional Pricing, Demand, and Payment Adjustments

WebSureQTool has a broad global audience. SoftTelRG estimates that the potential audience for this type of QA workspace
may exceed 20+ million professionals globally across Manual Testers, Front-End Developers, Full-Stack Developers, QA
Automation Engineers, SDETs, QA Managers, Software Developers, Freelancers, agencies, and enterprise teams.

If Partner identifies strong demand in a specific country, region, zone, client group, or market segment but pricing, currency,
or payment limitations create friction, Partner may propose a regional pricing adjustment, client-specific promotional offer,
zone-specific approach, or alternate payment arrangement for SoftTelRG review.

*  Any pricing adjustment, client-specific offer, rebate, or regional promotion must be approved by SoftTelRG in writing before use.

* Approved adjustments apply only to the specific Partner, client group, region, zone, or campaign stated in writing and do not
apply globally or to other partners.

e |f dual-currency limitations, Stripe availability, or regional payment barriers become an issue, Partner may raise the issue and
SoftTelRG may consider invoicing or another approved payment method where lawful and operationally practical.

®  SoftTelRG may add additional payment systems in the future to support regional payment challenges.

18. Privacy, Data Handling, and DB-Less Positioning

WebSureQTool is positioned by SoftTelRG as a DB-less QA workspace from SoftTelRG’s product architecture and operational
perspective. SoftTelRG does not intend to collect unnecessary customer data. The limited information available to SoftTelRG
may include information Microsoft or Google provides through SSO, Stripe or approved payment-provider subscription
records, and information voluntarily provided by the customer or Partner through approved processes.

®  Partner must not request or collect customer credentials, payment-card details, banking data, healthcare data, government IDs,
sensitive customer files, production secrets, private test data, or regulated data on behalf of SoftTelRG.

®  Partner must direct customers to official SoftTelRG, Microsoft Store, GitHub, Stripe, Microsoft, Google, or other approved
channels for download, authentication, payment, subscription, documentation, and support.

®  Partner must protect any prospect/customer information it handles and must use it only for approved WebSureQTool referral
activities.
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®  SoftTelRG is legally and operationally bound to follow applicable Microsoft, Google, Stripe, payment-provider, marketplace, and
business-compliance policies.

19. Mutual Confidentiality / NDA

Each party may disclose Confidential Information to the other party. "Confidential Information" includes non-public business,
technical, financial, customer, prospect, product, roadmap, pricing, marketing, security, architecture, operational, legal,
contract, referral, payment, subscription, and partner information disclosed in any form, whether marked confidential or
reasonably understood to be confidential from the context.

® The receiving party must protect Confidential Information using at least reasonable care and may use it only for evaluating,
performing, or administering the Agreement.

®  The receiving party must not disclose Confidential Information to any third party except to personnel, advisors, contractors, or
service providers who need to know it and are bound by confidentiality obligations at least as protective as these General
Terms.

e  Confidential Information excludes information that is publicly available without breach, already known without restriction,
independently developed without use of Confidential Information, or rightfully received from a third party without
confidentiality restriction.

* |f legally required to disclose Confidential Information, the receiving party must provide prompt notice where legally permitted
and cooperate to limit disclosure.

®  Upon request or termination, the receiving party must return or destroy Confidential Information, except that archival, legal,
backup, audit, or compliance copies may be retained under continuing confidentiality obligations.

®  Confidentiality obligations survive for 5 years after termination, except trade secrets and highly sensitive business, customer,
security, architecture, pricing, or roadmap information remain protected for as long as they remain non-public and legally
protectable.

20. Intellectual Property, Feedback, and No Reverse Engineering

SoftTelRG owns WebSureQTool, SoftTelRG trademarks, logos, documentation, demos, source materials, product materials,
screenshots, roadmaps, architecture, samples, reports, generated materials, and all related intellectual property except for
third-party materials and open-source components governed by their own licenses. Partner receives only a limited, revocable,
non-transferable permission to use approved materials solely for approved promotional activities under the Agreement.

Partner shall not, and shall not attempt to, decompile, reverse-engineer, disassemble, modify, bypass, scrape, copy, clone, or
extract the source code, underlying logic, execution engines, code-generation logic, architecture, workflows, or proprietary
methods of WebSureQTool or any related SoftTelRG product or service.

Partner and its audience may provide product ideas, feature requests, workflow suggestions, bug reports, pricing suggestions,
and improvement recommendations. SoftTelRG may review and prioritize reasonable suggestions in its development backlog
where practical. Unless separately agreed in writing, Partner grants SoftTelRG a perpetual, worldwide, royalty-free right to use
feedback to improve SoftTelRG products without additional compensation.

21. Feature Requests and Community-Driven Improvements

SoftTelRG values practical feedback from partners and customer communities. If Partner’s referred users request reasonable
features or enhancements, Partner should document the request, business use case, region, customer segment, and expected
impact. SoftTelRG may prioritize such requests in its backlog at its discretion, based on feasibility, demand, security,
architecture, compliance, roadmap alignment, and business value. No feature request is guaranteed unless SoftTelRG
separately commits in writing.

22. Compliance, Tax, Sanctions, and Legal Eligibility

Partner represents that Partner is legally able to provide independent promotional, referral, marketing, sales, SEO, affiliate, or
business development services to a U.S.-based company from Partner’s current location and under Partner’s own legal, tax,
employment, immigration, business-registration, and local-law obligations.

®  Partner must provide accurate legal name, country, contact details, payment details, and tax documentation through a secure
process before payment.

® U.S. persons may be required to provide Form W-9. Non-U.S. individuals may be required to provide Form W-8BEN, and non-
U.S. entities may be required to provide Form W-8BEN-E or other appropriate documentation.

e  SoftTelRG may perform sanctions, restricted-party, fraud, identity, payment, compliance, or eligibility screening before
onboarding or payment.

*  No payment will be made where prohibited by applicable law, sanctions, payment-provider rules, platform policies, tax
requirements, or SoftTelRG compliance policies.
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®  Payments may be made through agreed methods such as Stripe-supported payouts, Wise, PayPal, bank transfer, invoice
payment, or other approved methods, subject to compliance, cost, availability, and written agreement.

23. Payout Timing and Payment Validation

The payout cycle, hold period, currency, minimum payout threshold, and payment method should be stated on the Execution
Page or in a written payment schedule. Unless otherwise agreed, SoftTelRG may use a reasonable hold period to account for
refunds, failed payments, cancellations, fraud review, payment disputes, chargebacks, marketplace settlement timing, taxes,
and payment-provider settlement timing. Partner is responsible for any taxes, fees, or reporting obligations arising from
Partner’s compensation unless applicable law requires SoftTelRG to withhold or report.

24. Prohibited Conduct and Commission Forfeiture

SoftTelRG may reject referrals, withhold payment, suspend payment, terminate the Agreement, or forfeit unpaid commissions
where referrals or subscriptions arise from prohibited conduct, including fraud, self-referrals, fake accounts, spam, cold email
campaigns, scraped leads, misleading claims, unlawful outreach, unauthorized discounts, platform abuse, brand
impersonation, trademark bidding, PPC hijacking, privacy violations, unauthorized use of customer data, or conduct that
damages SoftTelRG’s reputation. Any withholding or forfeiture should be reasonable and tied to the affected referrals, unless
the breach materially harms SoftTelRG or makes attribution unreliable.

25. Customer Ownership and Support

Customers subscribe to WebSureQTool through SoftTelRG-approved systems and are SoftTelRG customers for product,
subscription, billing, support, data, policy, and legal purposes. Partner may have a revenue-share interest in eligible referred
paid subscriptions but does not own the customer relationship, subscription account, product account, billing account,
product data, or SoftTelRG customer records. Partner must not provide technical support beyond approved materials unless
SoftTelRG authorizes it.

26. Disclaimers

SoftTelRG does not guarantee Partner earnings, customer conversions, subscriber retention, traffic, search ranking, audience
response, feature delivery, pricing stability, product availability in every region, or customer payment success. WebSureQTool
is provided under its applicable product terms, store terms, payment terms, and documentation. Partner must not promise
outcomes or guarantees to customers without approved written language from SoftTelRG.

27. Limitation of Liability

To the maximum extent permitted by law, SoftTelRG’s aggregate liability to Partner under the Agreement will not exceed the
unpaid valid commissions owed to Partner for the 3 months immediately preceding the event giving rise to the claim.
SoftTelRG will not be liable for indirect, incidental, consequential, special, punitive, lost-profit, lost-revenue, lost-opportunity,
lost-data, or reputational damages. This limitation does not limit Partner’s confidentiality obligations, intellectual property
misuse, fraud, intentional misconduct, unlawful conduct, payment obligations, or indemnity obligations to the extent such
limitation is not permitted by law.

28. Indemnity

Partner agrees to defend, indemnify, and hold harmless SoftTelRG and its owners, officers, employees, contractors, agents,
affiliates, and customers from claims, damages, losses, penalties, fines, costs, and expenses arising from Partner’s breach of
the Agreement, unlawful or non-compliant outreach, spam, misleading claims, privacy violations, unauthorized use of data,
unauthorized pricing or promises, platform-policy violations, infringement caused by Partner-created materials, or fraud.

29. Termination

The Agreement begins when both parties sign the Execution Page, electronically sign, or complete an approved digital
acceptance process, and continues until terminated under the Agreement. Either party may terminate for convenience with
written notice if no different term is stated on the Execution Page. SoftTelRG may terminate immediately for spam, fraud,
prohibited outreach, misleading claims, confidentiality breach, IP misuse, reverse-engineering attempt, sanctions or legal
concerns, platform-policy violations, payment fraud, reputational harm, or any material breach. The six-week performance
condition may also automatically terminate the opportunity as described above.

After termination, Partner must stop all promotional activity, stop using SoftTelRG materials, stop representing any
association with SoftTelRG, return or destroy Confidential Information when requested, and preserve required records for
compliance review. Valid accrued commissions may remain payable according to the Agreement, except where forfeiture,
suspension, refund, chargeback, fraud, breach, or legal restriction applies.
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In the event of termination for convenience, recurring revenue share for previously referred active subscribers shall continue
for a maximum period of twelve (12) months following the effective termination date, after which all commission obligations
cease, unless the applicable Execution Page or later written amendment states a different post-termination commission
period. Termination for cause, fraud, spam, prohibited outreach, IP misuse, reverse-engineering, unlawful conduct, or
material breach may result in immediate suspension or loss of unpaid and future commissions to the extent permitted by law
and the Agreement.

30. Recordkeeping and Audit

Partner must keep accurate records of approved outreach, messages, prospects, sources, opt-outs, interested leads, referral
links, and customer-specific promotional offers. SoftTelRG may request reasonable records to verify compliance, attribution,
payment accuracy, and do-not-contact handling. Partner must cooperate with reasonable compliance reviews and promptly
correct any issue identified by SoftTelRG.

31. Governing Law, Venue, and Dispute Resolution

The governing law, venue, and dispute-resolution process should be identified on the Execution Page or in a written
amendment. If not stated, the parties should consult legal counsel before execution. The parties should first attempt to
resolve disputes through good-faith business discussion before formal proceedings, except where urgent injunctive relief is
needed for confidentiality, intellectual property, security, privacy, spam, fraud, brand protection, reverse-engineering, or
payment issues.

32. Notices

Formal notices must be sent to the contact details listed on the Execution Page or to another address later designated in
writing. Operational notices may be sent by email, secure collaboration system, onboarding portal, or another written method
approved by SoftTelRG.

33. Amendments, Assignment, and Updates

The Agreement may be amended only in writing signed, electronically signed, or otherwise accepted by authorized
representatives of both parties through an approved digital process. Partner may not assign the Agreement, subcontract
work, transfer the referral link, or allow another person or entity to use Partner’s link or materials without SoftTelRG'’s written
approval. SoftTelRG may update future versions of these General Terms, but the version referenced on a signed Execution
Page or approved onboarding record controls for that Partner unless both parties agree to use a newer version.

34. Electronic Signatures, Digital Acceptance, and Counterparts

The Execution Page may be signed electronically and in counterparts. Electronic signatures, scanned signatures, typed
signature blocks, platform-based signatures, click-wrap acceptance, onboarding-portal acceptance, checkbox acceptance, and
timestamped acceptance records may be treated as originals to the extent permitted by applicable law.

35. Entire Agreement

The Agreement represents the entire agreement between SoftTelRG and Partner regarding the WebSureQTool growth partner
opportunity and supersedes prior discussions, messages, proposals, drafts, and understandings on the same subject. If any
provision is unenforceable, the remaining provisions remain in effect and the unenforceable provision should be interpreted
or replaced to best reflect the original intent within legal limits.
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Appendix A - Quick Policy Summary

This appendix is a non-exhaustive summary. The full General Terms control if there is any conflict.

Topic Rule

Agreement Execution Page, e-signature, or approved click-wrap/onboarding
acceptance plus General Terms, approved plan, tracking, and amendments
form the Agreement.

Compensation 5%-12% recurring revenue share; exact partner-specific percentage
appears on the Execution Page or approved onboarding record.
Payment Basis Eligible collected subscription revenue only; excludes taxes, refunds,

chargebacks, failed payments, marketplace fees, Microsoft Store fees,
Stripe/payment fees, disputes, fraud, and invalid transactions.

No Upfront Pay No hourly pay, salary, advance, retainer, guaranteed payment, or
reimbursement unless agreed in writing.
No Spam No cold email campaigns, spam, bulk outreach, scraped lists, purchased

lists, automated mass outreach, misleading claims, or unapproved
community posting.

No PPC Hijacking No paid search/PPC targeting SoftTelRG or WebSureQTool brand names,
abbreviations, misspellings, or domain variations without written approval.

Approval SoftTelRG must approve materials, messages, channels, audiences,
promotional offers, and outreach plans before use.

Tracking Partner receives a dedicated subscription/referral link and must maintain
an outreach/referral tracker.

Free-First Users should be encouraged to try the free version before subscribing; paid
features include reports and Java/C# code generation.

6-Week Rule No valid paid subscriber within 6 weeks from start timestamp means the
opportunity automatically ends unless extended in writing.

1,000 Subscriber Review Agreement is reviewed/renewed after the first 1,000 referred paid
subscribers per partner.

10,000 Program Cap Early promotional program may be limited to first 10,000 paid subscribers
across approved partners.

Regional Adjustments Pricing/payment adjustments may be proposed for specific zones but
require SoftTelRG written approval.

Post-Termination Cap Convenience termination caps post-termination recurring share for prior
active referrals at 12 months unless otherwise agreed.

No Reverse Engineering No decompiling, reverse-engineering, disassembling, modifying, bypassing,

cloning, or extracting WebSureQTool source code, engines, logic, or
architecture.

Disclosure Partner must clearly disclose affiliate/referral commission relationship
where required.
Data No customer credentials, payment data, healthcare data, banking data,

government IDs, or sensitive regulated data may be collected by Partner.

Appendix B - Optional Tracker Fields

®  Prospect name; Company; Role; Country; Industry; Channel; Source/relationship; Approval status; Message version; Date
contacted; Follow-up date; Response status; Interested/not interested; Opt-out/do-not-contact status; Referral link used;
Notes; Compliance-sensitive sector flag.

Appendix C - Approved Short Product Description

WebSureQTool is a vendor-independent QA workspace for Manual Testers, QA Engineers, QA Automation Engineers, SDETS,
Software Developers, Front-End Developers, Full-Stack Developers, Freelancers, agencies, and organizations that want to
build, execute, review, and manage test suites with a transparent and reproducible approach.

The free version helps users get started and evaluate the workflow. Paid plans provide additional benefits such as reports and
Java/C# code generation. WebSureQTool is designed around privacy, transparency, auditability, reproducibility, and vendor
independence.

Appendix D - Version Control
Version 1.1 | Date: June 30, 2026 | Prepared by: SoftTelRG | Notes: Updated safeguards for digital acceptance, marketplace
fee exclusions, PPC trademark protection, 12-month convenience termination cap, and no reverse engineering.
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